
Marketing For 
Manufacturers 101





of people in the manufacturing 
industry use the internet as a 
starting point when searching 
for services.

B2B buyers research online 
before they ever buy a product.

Your buyer is 
online: 

94% 84%



A platform to 
get found: 

of manufacturers are
increasing their social 
media marketing efforts 



of all website visitors are 
from the first page of 
Google search results.

Investing in SEO and Keyword Research 
can you get your business found on the 
first page of Google search results.



Digital marketing can generate 15% more business 
from existing customers and prospects.

of manufacturing marketers 
have noticed increases in 
their conversion rate since 
moving to digital.

Highly qualified 
leads: 



Cost-effective & 
scalable:

$20,000 per year 
saved by companies 
investing more in Digital.



Digital Marketing is 
driven by data. 
You can track, measure, analyse valuable 
data and metrics, and individual ROI for 
each marketing channel.

Lead generation through digital marketing costs 
1⁄3 less than traditional marketing and generates 
50% more manufacturing purchases.



• https://www.industrialsage.com/ten-industrial-sales-marketing-statistics/

• https://www.streamcreative.com/digital-marketing-for-manufacturers

• https://www.onlinemarketinginstitute.org/blog/2018/07/infographic-digital-marketing-manufacturing-industry/

• https://blog.thomasnet.com/ultimate-guide-marketing-for-manufacturers

• https://www.sixthcitymarketing.com/2017/07/25/digital-marketing-stats-every-manufacturer-should-know/

• https://hookagency.com/manufacturing-marketing-statistics/
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